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Customer Wins Channel Partners data collection system, DRS

« During the first quarter, a  Having satisfied a list of PharmaSync, which now
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eligibility requirements, e.g.,
employing Microsoft® cetti-
fied developers and market-
ing Microsoft-tested soft-
ware solutions, we were
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marked improvement in awarded Microsoft® Certi- fective results at minimal
medical rep call reporting fied Partner status. initial and operational costs.
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soft CRM Live commercially licensed busi-

Already this year, we’ve
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designed and developed to be
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of small- to mid-size compa-

Wireless connectivity part-
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ness applications that in-
cludes, but is not limited to,

two very important mar- nies, aswell, As such, DRS as DRS joined the AT&T financial, legal @d human
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Richard McQuade tion and proactive inventory tation, help desk and device staffing in the software de-
President reconciliation. management services for all velopment, client services,
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renowned pharmaceutical the Windows Mobile® op- Compliance ateas.
company appointed our erating system. External facilities manage-
1323 Burnet Avenue Client Services Group to Product Development ment expanded as well with
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maceutical company.
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